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 Thunderballs take 6 
from Louie’s Clips
BY HANS SCHMID | COLUMNIST

The lanes were hot this week as we 
fi nd many good scores. What a wel-
come change this is. 

The week started with a match be-
tween the Tballs and Louie’s Clippers. 
The Clips rolled well with a high team 
game of 1,168 and a high team series 
of 3,074. That being said, they still lost 
6 points to the Tballs. Looking at the 
scores, the Clips used up all their re-
sources in the fi rst game just to fi zzle 
out in the next two. Jim Gibbs Jr. had 
a 187 game, while Robbie Brewer and 
Kevin Lechmanski shared the second-
high game of 203. Kevin also rolled 
the second-high series of 518.  Bobby 
Marcello cooled off this week, but still 
threw a 196. As for  Arthur “the old sil-
ver fox,” he managed to hold his own 
and go with the fl ow. The Tballs man-
aged to take advantage of the Clips 
rolling their game to take points with 
Kevin Barry’s 183 game.

With the Pharmaceuticals two 
bowlers short, the Misfi ts took advan-
tage, earning an 8-point win. The Mis-
fi ts had the second-high team series of 
3,059 while the Pharms had the third-
high team series of 3,035. The Misfi ts 
also had the third-high team game of 
1,060. Tim King led the Misfits with 
games of 188 and 199 and rolling for a 

501 series. In a losing cause, the night 
as well as the week belonged to Stan-
ley “Stickman” Beckwith. Stan rolled 
the high game of the week of 214 and 
shared the high series 522. Rolling 96 
pins over his series average, Stanley 
earned Bowler of the Week Honors.

The Dory Terminators this week 
got hammered by the Holy Rollers 
with an 8-point loss. They managed 
to lose this week without the help of 
their sponsor Jack. Like the Clips, the 
Terms came out strong the fi rst game, 
only to fi zzle out in the second. Harry 
“The Hammer” Brigham led the Roll-
ers with a 433 series that was 79 pins 
over his average, and Rich Surozenski 
shared with Stanley the high series of 
522. Richie also rolled games of 181 
and 196. Let us not forget Butch La-
brozzi and his 506 series.

Father Peter was last seen taking the 
Legionnaires on a one-week sabbati-
cal to the shrine of St. Brunswick in St. 
Louis, Missouri.

TEAM W L PCT
Louie’s Clippers 120 45 .727
Thunderballs 86 68 .558
Dory Terminators 84 81 .509
Holy Rollers 84 81 .509
Misfi ts 78 87 .473
Pharmaceuticals 63 102 .382
Legionnaires 54 89 .377

Men’s Bowling | Beckwith Bowler of the Week

 SHELTER ISLAND HARD WARE
FOR ALL YOUR HARDWARE, GARDENING SUPPLY, 
HOUSEWARE & DECORATING NEEDS • UPS SERVICE 
ORECK DEALER • WINDOW & SCREEN REPAIR

4 GRAND AVENUE • 749-0097

Shelter Island
High Tides

 AM  PM
March 5 1:29 1:56
March 6 2:25 2:54
March 7 3:26 3:58
March 8 4:34 5:08
March 9 5:42 6:12
March 10 6:42 7:05
March 11 7:31 7:50

175 Daniels Hole Road, P.O. Box 4149, East Hampton, NY
(631) 537-8012  Fax: (631) 537-5906

WWW.EHIT.WS

EAST HAMPTON INDOOR TENNIS
Private Lessons - Clinics

Open Court Time • Leagues
Game Arranging

VINYL & GUNITE

POOLS
Construction & Service

Showroom: 30 Cartwright Rd., Shelter Island • 749-2110
RENOVATIONS • REPAIRS

HERE FOR YOU YESTERDAY, TODAY....AND TOMORROW!

East Main Street, SOUTHOLD • 765-3564
www.mullendealsoftheweek.com • www.mullenmotors.com

 .See Dealer for Details. Chrysler, Jeep, Dodge and Ram are registered trademarks of Chrysler Corporation, LLC. Not Responsible for Unintended Errors or Omissions.

MULLENMULLEN
MOTORSMOTORS
Earning Your Trust Every Day Since 1927.

THE AREA’S ONLY AUTHORIZED DODGE, CHRYSLER AND JEEP DEALERSHIP

Right Now Get 0% Financing for Up to 60 Months 
and Generous Cash Allowances on Most Vehicles 

(Which is Not to Say That Every Dealership is the Same.)

Once you get past the Sales Hype, You’ll Pay about the Same at Every Dealership.

“ In this age and time it is rare to  nd a dealer which presents themselves 
with integrity and honesty, as Mullen Motors certainly has...After years of 

dealing with dishonest service people...it was an absolute pleasure to deal with Mullen and have a dealer tell me 

“It’s not yet time to do this”, and “we vacuumed your carpets...”, or “we washed your rims”...”I always returned, 

even when I moved to Holbrook and drove 50 miles out of the way, just for an oil change.  It is quality service like 

that that keeps customers returning.” -Christa N., Holbrook

Become a Fan of Mullen Motors on Facebook! SERVING THE EAST END SINCE 1927


